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“ oing more from sale to sold” is the business philosophy by
vahich award-winning Realtor Sharon G. Aubuchon of
RE/MAX Premier Realty lives. As a real estate agent specializing in
all homes as well as the luxury market, Aubuchon already has an
important place within the Kansas City community. She doesn’t
just help buyers and sellers in Kansas and Missouri achieve
success in each transaction; she also goes beyond the transaction
to making invaluable connections within the community to help
those less fortunate.

Giving back is definitely good for business, but most important,
it is the right thing to do.

Aubuchon understands true currency does not always involve
money; instead, it embraces generosity. Giving back reminds you
of how fortunate you are. It also helps to build relationships within
the community, and when done with the right frame of mind and
the right intentions, it should just happen naturally. Such is the case
for Aubuchon.

While her full-time job involves owning a hugely successful
real estate business that has garnered her high-profile awards,
including the #1 RE/MAX Agent in Kansas and #1 Top Realtor in
“Best of KC,” it’s not just about the accolades for Aubuchon, a
multi-million dollar producer. It's also about positively impacting the
lives of others. Aubuchon has come to realize when one person
gives, two people receive.

“It makes you feel good when you see how the people you
help improve and how happy they are,” Aubuchon reflected, whose
compassionate heart strings have been tugged tremendously,
and as we settle into the season that inspires the spirit of giving,
Aubuchon encourages others to give as they can in whatever ways
work for them.
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SHARON G. AUBUCHON

A Hometown Realtor with a Giving Heart

Giving back to others is an integral part of Sharon G. Aubuchon’s business plan.

“The holiday season is a time to give back,” reflected Aubuchon.
“And | understand everyone chooses to give back in their own way.
What's important is to find something that works for you and
to give back, whether that is supporting an individual child or
something through your church or through a specific organization.”

Aubuchon supports different avenues of giving, and a couple of
her charities of choice include City Union Mission, an evangelical
Christian ministry in Kansas City committed to helping the poor or
homeless, and Hope House, a local organization that provides
shelter and comprehensive services to victims of domestic abuse.
To these organizations, Aubuchon has personally delivered
donations of clothes, blankets and coats. Prior to working in real
estate, Aubuchon worked in the corporate world and frequently
donated money via her employer to various organizations, and
while giving back felt good to her, it often lost its meaning.

“I never knew where my donations were going or where they

Rev 1.5 Story, 5 BR, 2.1 BA, 3928 Sq Ft, 20 Acres with 2 Acre Lake, Private Dock and Swim Platform.

landed,” she noted. “l would rather take my donations to someone
myself and see the impact they have.”

About a year ago, Aubuchon was asked if she would like to help
out an elementary-aged boy named Frankie (not his real name).
Sadly, Frankie’s parents have been serving time in prison and are
not able to care for him. Frankie resides with his grandfather at
present, but his grandfather suffers from certain physical ailments
that do not allow him to remain fully involved with Frankie’s life.
Aubuchon eagerly stepped into the role of supporting Frankie by
purchasing clothes and shoes for him, as well as taking him on fun
outings. Over the past year, Aubuchon has created an extension of
other individuals with the same desire to help Frankie. In addition
to partnering with pastors of various churches, Aubuchon sings
the praises of two special people who have lifted up Frankie
through their efforts.

“William and Victoria Thurow (owners of Visionary Life Wellness)
have been a godsend to Frankie,” smiled Aubuchon. “They have
helped him in so many ways and have taken him to church, to
birthday parties, Worlds of Fun and trick-or-treating.”

Before Aubuchon had the opportunity to get involved in
someone’s life such a Frankie’s, she never really knew how her
donations were helping others. Now, she has a front row seat and
couldn’t be more thrilled.

“It’s been really gratifying to watch Frankie grow and improve
from what we are doing for him,” expressed Aubuchon, who enjoys
nearly daily calls with the young man, who in turn has expressed
his gratitude for Aubuchon and the others, “I like how nice they
are, and | appreciate them. It feels good and | like that | can call
them when | want.”

Aubuchon is no stranger to helping young children, however.
Several years ago, as the owner of a promotional products
company and the official clothing sponsor for the Kansas Chiefs
Ambassadors, Aubuchon had the opportunity to provide similar
assistance with six-year-old twins whose young mother was in the

final stages of cancer and whose father was absent.
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“I spent several years helping them and even took them to
Disney World once,” noted Aubuchon, indicating those young boys
are now in high school. “I also had the opportunity to help their
mother with her last wishes.”

Always on full throttle, Aubuchon translates that spirit of giving
to all she does, and her clients are no exception. Her gift is the
thorough understanding of the marketplace and what it takes to
make a house sell.

“Every house | have sells when you are willing to spend the
money,” she explained. “I know what works and what doesn’t work.”

Aubuchon explained the importance of strong and effective
marketing measures, as well.

“If there are multiple listings, your house must stand out and be
noticed and you have to do things to make it stand out,” indicated
Aubuchon. “These may include aerial photos and professional
photographs. Just like when you go on a job interview, your home
has to be show ready, picture perfect and in tip top shape, as
potential buyers will form an impression right away.”

Being aggressive right out of the gate is key to success for
Aubuchon, who specializes in getting top dollar for sellers and the
best possible deal for buyers. “You don’t always want to hear what
| have to say, but if you listen to me, | will sell your home.” m
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